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Forward thinking business leaders are not only managing their businesses based
upon present economic conditions, they are also planning for the future. As
Wayne Gretzky once said “skate to where the puck is going to be, not where it
is”. While it can be difficult to escape the onslaught of negative news
surrounding employment data, missed forecasts, financial woes and the stock
market’s daily reaction to it all, there is opportunity hidden within this
challenging environment if one can avoid getting mired in such news. One such
strategic opportunity can often be found in a company’'s use of real estate and
how that use is structured.
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Perhaps, a smaller space would work just as well as your current one. Maybe a more
centralized location would provide added convenience for your customers and employees alike.
Alternatively, there are many opportunities to upgrade to new space. The timing could not be
better to lock-in favorable long-term lease rates. If you prefer not to move, this is an excellent Q: What does this cost?
time to restructure your present lease agreement and/or future extensions thereto. If your
business is strong but short-term capital is desired, perhaps a “sale and lease-back” of the A: Chrisland Commercial is willing to
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Virtually all available spaces are listed with a commercial broker. In cases where a tenant
representative is involved, the listing broker's commission is simply split with the tenant Q: Is there a quantifiable real-world
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narrowing the choices to those that meet your needs and, in the case of an agency relationship, southeast Fort Colling is now avallable
working diligently to negotiate favorable rates and terms for the tenant. The same benefits also [t ot bt

plus MMM Expenses (58 psf). That

apply for buyer representation. represents an appraximately 15%
discount in base rent over what the
Chrisland Commercial Can Assist Your Business same space leased for when it was
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relationships available and how we can assist you to best meet your commercial real estate Class A lease deals signed nearby

goals. Our advisor team at Chrisland Commercial has completed over $350 million in within the past 12 months. Locking in
transactions in Northern Colorado and is constantly tracking this volatile market to find that type of savings could be
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Loveland, CO 80538
(970) 663-3150
Email: Chrisland@chrislandcommercial.com
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While the information contained herein is from sources believed reliable, it is not guaranteed and Chrisland Commercial Real Estate, Inc. reserves the right to change
this information at anytime withouwt notice, As such, all parties must venfy this information on their own accord and make decisions only upon the information that has
been independently verified.




